
Welcome back to Wall Power. It’s the slowest of slow weeks in the art world, but the late

summer quiet belies the rush of activity behind the scenes as galleries install their

September shows and auction houses await final decisions from the season’s biggest

collections. Plenty of property is already booked for the fall, but the two highest-profile

estates were still consulting with their advisors as late as last week.

In the meantime, I’m sharing my close read of Michael Findlay’s new memoir about

dealing art in ’60s and early ’70s New York. Michael is best known of late for his role in

the sale of Harry and Linda Macklowe’s collection in 2021 and 2022. Since the

Macklowes had such an acrimonious divorce—and they could not agree on anything,

including how to split their treasured art collection—a judge appointed Findlay as the

receiver. His job was to maximize the sale value so that the proceeds could be split

between the warring parties. The sales ended up totaling $922 million.

If you get a group of dealers and art advisors going on the subject, someone is going to

start speculating about the fees that the judge awarded Findlay. Even a small slice—0.5
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percent? 1 percent? 1.5 percent?—is still a nice score for an art dealer. But Findlay’s

book isn’t about all of that. It isn’t even really about dealing art, though it chronicles his

experiences arriving in New York in 1964 as a college dropout through the dawn of

Studio 54 in 1977. It’s about the joy of art and the art world—something Findlay

suspects has gotten a little lost in all of this talk about money. We’ll get to all of that.

But first…

A MESSAGE FROM OUR SPONSOR

Iconic Collection welcomes you to the cutting-edge world of luxury brands and experiences. More
than just shopping centers, these are destinations for the next generation of consumers where
traditional retail is reimagined through innovation, sustainability, community partnerships, and one-
of-a-kind experiences. Each Iconic Collection property provides visitors with high-profile retailers,
eclectic culinary feats, and cultural concepts in inspiring settings. Furthermore, Iconic magazine
extends this mission and commitment to print. Every issue examines the world of fashion, tech,
retail, and beyond. Uncover upcoming trends, meet industry game changers, learn the art and story
behind each Iconic Collection property, and so much more.
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▪ Len Riggio dies at 83: Art collector Len Riggio, the co-founder of Barnes & Noble,

passed away today. With a net worth that once climbed into the hundreds of millions

of dollars, Riggio was a long-standing buyer of fine art, as well as a trustee of Dia Art

Foundation for eight years, during which the institution built a home for its permanent

collection in Beacon, New York. “He started buying art from Arne Glimcher,” a former

Dia board member remembered, “and then Jay Chiat got him involved in Dia and the

passion grew.” Riggio’s home on Park Avenue and a 13-acre Hamptons estate contain

a fair bit of his art collection. The family sold their oceanfront Palm Beach home earlier

this summer for $96 million.

▪ Asia Week approaches: Starting on September 16, it will be Asia Week in New York, as

galleries descend upon the city bringing a wide variety of Ancient and Contemporary

art from China, Korea, Japan, and South and Southeast Asia. Auction houses—seven

of them!—will also hold sales across the various categories. There seems to be a

growing interest in woodblock prints.

Christie’s and Bonhams both have examples of Hokusai’s Great Wave, priced at

$500,000 and $700,000 respectively, although these incredibly recognizable prints

have gone for as much as $2.7 million. A much more modern version of this long-

standing technique will be on view at Scholten Japanese Art, which is showing the

Stipanich family collection of 20th century master Kawase Hasui’s woodblock prints.

There will, of course, be a great deal of ceramics on view from a wide range of

periods and regions. One of the more interesting events is a joint group exhibition put

on by Fu Qiumeng Fine Art and Hollis Taggart Gallery—a retrospective and expansion

of the 1997 exhibition Asian Tradition/Modern Expression. Including art from the 17th

through 20th centuries, the show highlights traditional ink paintings and the ways that

Chinese artists in the West brought their own understanding of Chinese art history to

bear while engaging with Abstract Expressionism.
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Findlay’s Wake
A new memoir by legendary art dealer Michael Findlay looks back at the wild
art world of 1960s New York, when buildings in Soho sold for a song and the
appreciation of a work of art outweighed its investment potential.

MARION MANEKER

After a lifetime as a middle man for great works of art, Michael Findlay wants us to

actually see and appreciate them again—and maybe have a little more fun while doing

it. Findlay, of course, is still selling art privately at Acquavella Gallery, a role he’s held for

almost a quarter-century, long after most of his contemporaries have retired or passed

on. At 79 years old, he can boast of having presided over Christie’s Impressionist and

Modern department in New York during the boom of the 1980s—when works by Van

Gogh, such as the Portrait of Dr. Gachet, were selling for spectacular prices—as well as

surviving the bust of the 1990s.

But Findlay doesn’t want to brag about his art dealing triumphs. Rather, in his new

memoir, Portrait of the Art Dealer as a Young Man, he is continuing an unconscious

project to invite others to experience the joys and satisfactions of art. A previous book,

The Value of Art, remains the single best explanation of how the art market really

works, told in plain, unpretentious language. Its spiritual sequel, Seeing Slowly, is more

Findlay on the ’60s, Asia Week’s “Great Wave” & Riggio’s Art Estate - Puck https://puck.news/newsletter_content/findlay-on-the-60s-asia-weeks-gr...

4 of 12 8/28/24, 12:01 PM

https://puck.news/findlays-wake/
https://puck.news/findlays-wake/
https://puck.news/findlays-wake/
https://puck.news/findlays-wake/
https://puck.news/author/marion-maneker/
https://puck.news/author/marion-maneker/
https://puck.news/author/marion-maneker/
https://puck.news/author/marion-maneker/
https://puck.news/author/marion-maneker/
https://www.amazon.com/Portrait-Young-Man-Art-Dealer/dp/3791377264
https://www.amazon.com/Portrait-Young-Man-Art-Dealer/dp/3791377264
https://www.amazon.com/Value-Art-Money-Beauty-Expanded/dp/3791389076?source=ps-sl-shoppingads-lpcontext&ref_=fplfs&psc=1&smid=ATVPDKIKX0DER
https://www.amazon.com/Value-Art-Money-Beauty-Expanded/dp/3791389076?source=ps-sl-shoppingads-lpcontext&ref_=fplfs&psc=1&smid=ATVPDKIKX0DER
https://www.amazon.com/Seeing-Slowly-Looking-Modern-Art/dp/3791383833/ref=sr_1_1?crid=1EONUCTRXYN7J&dib=eyJ2IjoiMSJ9.jyMt-rjoYRZBswDdg7-H0jrPBu_db6k1npgRkZ8z89at-LS8BY1x9en9b_dVNzt0MRMXG0XrUdZtKaEF-LjQGXunMsxxRUC4aC7AiLHefY0qznrW3CsLZRxOPDhvIFLZjfOVks4rNg6Lj-wxfktSLnkF06X_mbzHeybV_kmuk3PIgR82oq0cZivrt175YTn5LB8wmPE7p0grOukBi0wLd0iA1vEGSeiWyAPCqKcsQMs.9KANrA4dLwySkMqmwSPHbCj6o-5Zz1THIDXwQ9oIGZw&dib_tag=se&keywords=Seeing+slowly&qid=1724768252&s=books&sprefix=seeing+slowly%2Cstripbooks%2C73&sr=1-1
https://www.amazon.com/Seeing-Slowly-Looking-Modern-Art/dp/3791383833/ref=sr_1_1?crid=1EONUCTRXYN7J&dib=eyJ2IjoiMSJ9.jyMt-rjoYRZBswDdg7-H0jrPBu_db6k1npgRkZ8z89at-LS8BY1x9en9b_dVNzt0MRMXG0XrUdZtKaEF-LjQGXunMsxxRUC4aC7AiLHefY0qznrW3CsLZRxOPDhvIFLZjfOVks4rNg6Lj-wxfktSLnkF06X_mbzHeybV_kmuk3PIgR82oq0cZivrt175YTn5LB8wmPE7p0grOukBi0wLd0iA1vEGSeiWyAPCqKcsQMs.9KANrA4dLwySkMqmwSPHbCj6o-5Zz1THIDXwQ9oIGZw&dib_tag=se&keywords=Seeing+slowly&qid=1724768252&s=books&sprefix=seeing+slowly%2Cstripbooks%2C73&sr=1-1


of an admonition that one should take one’s time to experience art without

preconceptions or intimidation. “The first two books were written specifically to try to

balance and help people,” Findlay told me from his weekend house near Goshen, New

York. “In approaching the collecting of art, the appreciation of art and the engagement

with art, and trying to take some of the mystery out of it that keeps people out of

galleries.”

A MESSAGE FROM OUR SPONSOR

Iconic Collection welcomes you to the cutting-edge world of luxury brands and experiences. More
than just shopping centers, these are destinations for the next generation of consumers where
traditional retail is reimagined through innovation, sustainability, community partnerships, and one-
of-a-kind experiences. Each Iconic Collection property provides visitors with high-profile retailers,
eclectic culinary feats, and cultural concepts in inspiring settings. Furthermore, Iconic magazine
extends this mission and commitment to print. Every issue examines the world of fashion, tech,
retail, and beyond. Uncover upcoming trends, meet industry game changers, learn the art and story
behind each Iconic Collection property, and so much more.

With Portrait of the Art Dealer as a Young Man, Findlay wants to make another point

about participating in the art world through his own life story. Despite his shiny brass-

Findlay on the ’60s, Asia Week’s “Great Wave” & Riggio’s Art Estate - Puck https://puck.news/newsletter_content/findlay-on-the-60s-asia-weeks-gr...

5 of 12 8/28/24, 12:01 PM

https://iconiccollection.com/?utm_source=puck&utm_medium=display&utm_campaign=iconic-collection&utm_content=wall-power
https://iconiccollection.com/?utm_source=puck&utm_medium=display&utm_campaign=iconic-collection&utm_content=wall-power


plate résumé and London accent, Findlay isn’t quite the posh, privileged character many

would assume of a Christie’s and Acquavella veteran who comingles with billionaires.

Yes, he went to a British public school, but only as a middle-class scholarship kid. (His

father was a sports journalist and heavy gambler.) He applied to college in North

America, and was accepted to Harvard but couldn’t afford the fees. Instead, he lucked

into a scholarship at York University in Toronto. After a year, the bohemian Findlay was

done: In 1964, he found his way to New York City at the age of 18 with $200 in his

pocket and the notion that he might hang around for a few weeks, maybe hit up some

poetry readings and jazz clubs.

Instead, Findlay found himself interacting with artists and art collectors in Manhattan,

where he landed a job at Richard Feigen’s gallery in SoHo. Feigen, only a decade his

senior, would become a towering figure in late 20th century art dealing, providing

Findlay with an extraordinary vantage point to start his own career. The rare art dealer

with a degree from Harvard Business School, Feigen sold art because he loved it—and

for the thrill of the dealmaking and social connections. “I never heard Richard Feigen sell

a work of art with a promise of investment,” he writes. “The postwar generation of

collectors active in New York in the 1960s and 1970s were paying what they could

afford, to buy what they wanted to own and keep. This applied equally to those with

traditional tastes who collected Pissarro and Cézanne, as it did to those who collected

Pop art.”

At the time, the art world in New York was a relatively small place—there were galleries

uptown where art was shown and sold, but never as an investment. Over the course of

the decade, the scene began to grow and eventually, to change. Attracted to the cheap

real estate and the presence of artists living in lofts, Feigen bought two buildings in

SoHo, where he installed Findlay to run his downtown outpost. Much of Findlay’s

memoir, written in a picaresque style that will be familiar to readers of a certain type of

novel in the late ’60s, takes us through the neighborhood’s beginnings, when having a

show was still more important than selling the work.

Findlay’s long hair, obvious social skills, and good-natured detachment served him well

in New York. The memoir recounts his many adventures, including multiple stints as a
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model, attempts to open a nightclub, a brief episode dealing weed, the many models he

dated (and married!)—not to mention the year he dated Carly Simon—and, of course,

the artists and collectors he knew. A regular at Max’s Kansas City, Findlay was part of

Andy Warhol’s extended circle.

Findlay isn’t preoccupied with name-dropping—but he can toss off a few that really

thud. Throughout his memoir, as if to underscore his larger point about the appreciation

of art for art’s sake, Findlay discusses numerous artists whose names will mean nothing

to you or me. He treats them all with equal weight, because the book is about his

encounter with these artists and their work, not about who became a household name.

Artist Interruptus

The story of Portrait of the Art Dealer as a Young Man concludes, somewhat abruptly, in

1977, with Grace Jones taking the stage at Studio 54—the moment, he says, when the

’60s truly ended. When we spoke, Findlay told me it was a deliberate choice to not

include any details about what happened to any of the book’s characters after that

point. But that omission deprives us of a good example of what he wants us to

understand.

To wit: One of the artists included in the first show Findlay mounted in SoHo, in October

1968—most likely the first gallery show ever in Soho—was John Baldessari, who had
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come to him with black-and-white photographs of his conceptual word paintings.

Findlay sold some of the works by the other artists in that first show, but no one bit on

Baldessari. One of his paintings sat in Findlay’s office for months. “I loved having that

painting behind my desk for $1,200,” he told me. (Or was it $800? He can’t remember.)

But not selling it was not considered a failure. What Findlay doesn’t say in the book is

that 40 years later, the painting sold at auction for $4.4 million. I was in the auction

room with Findlay when that happened. He exited in high spirits, laughing. No gnashing

resentment, just genuine amusement.

Of course, the reader doesn’t need this context to get Findlay’s larger point: the value of

all art is social. “I wanted to provide some navigation,” he told me. “I thought if I could

show people the zig-zaggy path that I took,” they would understand that there are other

ways to engage with art than through money. (Not that there’s anything wrong with the

money; Findlay is an art dealer, after all.) The point here isn’t that Findlay spotted the

value long before others. It’s that one should trust one’s own responses to art, which are

far more valuable than any market returns one might achieve—or miss out on.

Findlay, in this book at least, is more interested in transporting us back to a particular

moment in time, before the art world turned into a market. As an example, Findlay

pointed to the collectors of the ’60s and ’70s who were just having fun buying art. “They

weren’t spending huge sums of money for them,” he told me. “They would go to galleries

regularly and chat with dealers. They liked what they were buying even though there

were plenty of people who thought it was risible.” And he wants people to understand

that you can have fun with it, too. “It’s not rocket science,” he said, “but you have to look

at a lot.” He implores gallery goers to have confidence that their reactions to art—good

or bad—are valid. “And you have to do it yourself.”

On Sunday, I’m hoping to have a look at another storied art dealer, whose collection will

be auctioned in Switzerland this September. The works don’t look cheap by any means,
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but after the recent bout of inflation, they might be priced for today’s market. At least,

there should be a lot of people watching to get a better sense of the Modern market

when works by Kirchner, Klee, Giacometti, and other names all go up for sale.

Until then,

Marion
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